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Fact Sheet

Autonomy, transparency, and efficiency flow from the
infrastructure. Neutrality is essential for true alignment.

Rivalution is
infrastructure
designed specifically

for real estate
transactions.

This infrastructure is
powered by the Rivalution
Transaction Protocol (RTP).

The protocol governs how
participants in a transaction
interact.

This positions Rivalution as
a neutral system — favoring
no singular party.



Two primary questions come to mind when
first hearing about Rivalution: “What is Rivalution?”
and “Who is Rivalution?” Both are very basic
questions in essence but crucial to understanding
the bigger picture.

Firstly, what is Rivalution? Rivalution is a proprietary
transaction process through which real estate is privately sold and
purchased — powered by the Rivalution Transaction Protocol (RTP).
It operates as a precision mechanism facilitating private real estate
transactions. This mechanism functions indirectly, forming the
unique structural bridge that enables sellers and buyers to
participate. Collectively, the process constitutes a unifying system
designed to promote autonomy, transparency, and efficiency, while
the protocol ensures alignment across all transaction participants.

Secondly, who is Rivalution? Rivalution is a real estate
company through which sellers and buyers engage the Rivalution
process. Although Rivalution is fundamentally a process, itis
implemented and governed by the company throughout each
transaction lifecycle. The company is the first in real estate built
around a proprietary transaction system. At the same time, it is
important to recognize that Rivalution is not a real estate brokerage
and does not represent sellers or buyers in any transaction.
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The Rivalution infrastructure operates through private sale.
Private sale occurs when voluntary transaction participants engage
indirectly through the protocol — a viable alternative to the
traditional route. The aim is for sellers and buyers to participate as
registered members of the Rivalution network, further reinforcing
the private nature of each transaction.

In operating through this mode, Rivalution standardizes the
transaction experience. This standardization relocates trust from
individual participants — where variance naturally exists — into the
process itself. As a result, decision authority is rebalanced, returning
power to consumers and limiting discretionary gatekeeping.

Private sale does not exclude real estate agents. If sellers or
buyers prefer representation throughout the transaction, Rivalution
accommodates agent integration. In many cases, representation
may provide comfort to participants and confidence throughout the
process. However, not all participants retain a real estate agent.
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Rivalution is a

NOt a
middleman.
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Fact Sheet

11

Most business models functionally resemble a middleman
at some layer. Rivalution delivers far beyond that reality.

As an initial, limited

procedural
. component,

Rivalution functions
as a buyer proxy.

Rivalution meets with the
seller to tour the property
and assess its condition.

A thorough analysis is
conducted to determine
property eligibility.

Rivalution negotiates and
enters into a contract of sale
directly with the seller.
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At the outset of a transaction, Rivalution
temporarily functions as a stand-in — or
procedural proxy — for the buyer. It achieves this
by temporarily assuming the buyer role, in a
provisional capacity, at the beginning of a

transaction. If a property is eligible, Rivalution, acting solely as a
principal, negotiates and enters into a contract of sale directly with
the seller. Within a limited period of time, Rivalution transfers that
contract to a buyer who meets the predefined criteria established
within the protocol. During this stage, Rivalution does not sell the
property itself — it sells the contract. Once the transaction is
successfully routed to the qualifying buyer, the focus shifts to
transaction management and coordination without representation.

Additional mechanics are introduced that overlay and augment
the standard legal process for selling and buying real estate. These
mechanics effectively reshape the way in which consumers
approach real estate decisions, with even small refinements carrying
meaningful impact. This reflects engineering at the perceptual level,
guiding decisions through structure rather than brute force.

At a deeper level, the Rivalution infrastructure gives rise to a

modular transaction ecosystem, driven by the Rivalution
Transaction Protocol (RTP), providing end-to-end coverage across
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the entire lifecycle of a transaction, from the moment of intake
through settlement. This marks a significant deviation from the
traditional standards, which often lack uniform guardrails for
expectations, communication, and performance. Decentralization
through centralization: By centralizing the Rivalution process,
ecosystem participants retain autonomy while interfacing modularly
with each transaction.

One key distinction between the Rivalution process and
traditional middleman models is that Rivalution never takes
ownership of any property — title passes directly from seller to
buyer. An inherent benefit of this characteristic is that any property
remains safely in the hands of sellers until a transaction is final,
preserving control and flexibility throughout the sale. The need to
discount a property in order to offset the risk associated with
premature ownership is significantly reduced. Consequently, sellers
experience the Rivalution process without forfeiting critical
negotiation leverage — balancing control and transactional
flexibility.

Under the Rivalution schema, sellers are never responsible for
compensating Rivalution during a transaction unless expressly
agreed otherwise. Buyers generally pay a premium for access to
transaction opportunities, some of which are exclusive to the
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Rivalution process. In many cases, registered buyers within the
Rivalution network may be willing to pay elevated premiums relative
to conventional market norms. The resulting benefit is twofold:
sellers gain clarity regarding potential costs, while positioning
themselves to pursue property transactions without unnecessary

compromise.
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The end of an
era...

...and dawn
of the
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In a world where complexity outpaces the entrenched
norms of yesterday, a paradigm shift is inevitable.

Managing multiple buyers —
even with an agent —is
often logistically complex.

Rivalution

consolidates multiple Creating a firewall between
s buyers into a single- parties, Rivalution alleviates

buyer solution —a emotional turbulence.

fundamental shift.

Sellers engage a single buyer
from the very
beginning: Rivalution.
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The underlying process by which real estate is
sold and purchased has remained largely
unchanged for over a century. Technology,
however, has continued to advance and improve
the systems surrounding that process, including

methods of property discovery and evaluation. Those
advancements are material and effective but primarily limited to the
surface of transactions. Rivalution represents a fundamental shift in
the way that real estate is sold and purchased.

This fundamental shift constitutes a modern transaction
process. Administratively, it remains nearly identical to the prior
process. Thus, a title company continues to play an integral role in
preparing and finalizing a transaction. Other familiar pillars of a
transaction are also preserved for continuity, in compliance with any
applicable legal requirements.

Nevertheless, the modern process of Rivalution marks a major
departure from the old standard. The first of these is the transition
from a multi-buyer model to a single-buyer model. Through the
modern process, a seller engages a single buyer — Rivalution — at
the outset of a transaction. If a property is eligible and the seller
accepts the purchase offer, Rivalution facilitates buyer placement
from that point forward, eliminating the need for sellers to engage

Rivalution™ ©2026 - All rights reserved.



17

with multiple buyers directly. This design also reduces coordination
friction, as property eligibility is assessed through a single point of
contact.

From the buyer’s perspective, the modern process introduces a
materially different approach to discovering new properties and
exploring transaction opportunities. Rather than navigating multiple
fragmented listing sources featuring overlapping inventory, a buyer
can begin discovery through Rivalution. The Rivalution ecosystem
provides buyers with access to inventory that is exclusively
obtainable through the protocol and may not be visible across other
platforms. Buyers can rely on the fact that these transaction
opportunities are exclusive. Additionally, registered members of the
Rivalution network may qualify for preferential pricing or terms
when purchasing real estate contracts. Similar considerations may
apply to other buyer groups, including military personnel and
veterans. Availability of preferential pricing or terms may vary by
transaction.

Across both sides of the transaction, the Rivalution framework
operates through private sale. The modern process of Rivalution —
defined by indirect sale between sellers and buyers — institutes a
categorically different approach from the old standard. Collectively,
this paradigm shift indicates that a threshold has been crossed and a
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new era in real estate has officially dawned.
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Rivalution is
[imitless.
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Fact Sheet

1A%

There is no measurable advantage to sellers transacting
directly with buyers once the desired terms are satisfied.

Buyer placement is
executed via the
registered Rivalution

network — beyond it
when necessary.

Rivalution maintains a
continuously-expanding
buyer registration network.

This network comprises
rigorously vetted,
pre-qualified buyers.

As a last resort, Rivalution
may collaborate with
vendors without added cost.
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When placing a real estate contract with a
qualifying buyer, Rivalution prioritizes transfer to
registered members of the Rivalution network by
default. In some cases, a qualifying buyer is
identified prior to Rivalution entering into a

contract of sale with the seller; in others, buyer identification occurs
after contract formation. In either instance, this phase of the process
is governed by the interaction of several key variables.

The preferred outcome is to identify a qualifying buyer prior to
entering into any contract of sale. This objective represents the ideal
operational scenario and supports the most efficient transition for
all parties involved. Steps are systematically defined and diligently
executed to increase the likelihood of achieving this outcome across
transactions.

Despite focused efforts, early identification of a qualifying
buyer may not always be feasible. If conditions require, Rivalution
applies a structured range of methods to identify a qualifying buyer
— this phase is referred to as buyer discovery. Buyer discovery is
entirely optional; sellers may prefer to enter the protocol with a
buyer already identified. The protocol enforces qualification
requirements for all pre-identified buyers.
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Rivalution is limitless in its reach. Rivalution possesses the
capability to pursue qualifying buyers outside of its registered
network when necessary. This capability is reserved as a last resort
and exists to support transaction fulfillment. For this purpose,
Rivalution may collaborate with external vendors, including real
estate agents, without additional cost to sellers or buyers.

Rivalution is not bound to constrained databases or buyer
networks and may employ a broader range of sourcing
methodologies as appropriate. These mechanics allow the protocol
to transcend typical limitations while preserving consistency and
rigor.
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Rivalution Is
timeless.
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Many companies claim to shape the future of real estate.
With Rivalution, that future is decided by consumers.

Rivalution moves with the
tide of change — not against

it.
Rivalution adapts
seamlessly to Technology is integrated in
. shifts in the real ways that enhance the
estate market and the human experience.

broader economy.

Vigilant market research
promotes accuracy and
fairness in pricing.
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Rivalution stands as an emerging symbol of
an enduring legacy. The name evokes a nearly
tangible sense of permanence, leaving a
memorable impression on those tracking the
evolution of real estate. As real estate evolves,
Rivalution represents a steady force within the market — adaptive
yet unwavering in its foundation.

The impact of this sustained focus is unmistakably palpable.
Rivalution seamlessly navigates the tides of change by integrating
real estate, networking, and technology into a unified, powerhouse
solution. At the intersection of this potent combination, a lasting
bond with consumers and vendors emerges — one that genuinely
feels timeless. This commitment remains central as Rivalution
steadfastly improves real estate for all consumers.

Through unwavering dedication to quality, Rivalution is
establishing itself as a mainstay of the future. This devotion is
evident in the rigor with which every element of the Rivalution
process is continually refined. From contextual benefits to
fundamental mechanics, each element reflects exceptional
craftsmanship, intentionally tailored to enrich the consumer

experience.
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Rivalution is poised to become the leading standard for
transacting real estate — defining the infrastructure for modern real
estate transactions and engineered for scalability. This momentum
is expected to propel Rivalution forward, progressively solidifying its
market position. Consumer satisfaction is the foundation of its
ongoing success.

The timeless quality of the Rivalution process is thoughtfully
designed to resonate with future generations. Its influence leaves an
indelible mark on those selling or buying real estate. Amid any
uncertainty during a transaction, only one solution will stand the
test of time: Rivalution.
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Experience
the
Rivalution.
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